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Disclaimer

IMPORTANT NOTICE

This document, which has been prepared by 7Digital Group plc (the "Company"), has been prepared solely in connection with the proposed issue of new ordinary shares (the "New Ordinary Shares") in the capital of the Company and the proposed admission of the New Ordinary Shares to trading on the AIM
market of the London Stock Exchange plc (the "Capital Raising").

The Capital Raising does not constitute a public offer of transferable securities in the United Kingdom pursuant to section 85 of the Financial Services and Markets Act 2000 (as amended) (the "FSMA") and, accordingly, no prospectus will be published in connection with the Capital Raising in accordance with the
Prospectus Directive (Directive 2003/71/EC). This document does not constitute or form part of any offer or invitation to sell or issue or any solicitation of any offer to purchase or subscribe for any shares or other securities of the Company nor shall it (or any part of it), or the fact of its distribution, form the basis
of, or be relied upon in connection with or act as any inducement to enter into, any contract or commitment whatsoever. This document is not a recommendation regarding the securities of the Company. Recipients should not purchase, subscribe for or otherwise acquire any securities of the Company on the basis
of this document or the presentation made in conjunction with this document (the "Presentation").

This document is being distributed only to and is only directed at: (i) persons in member states of the European Economic Area who are "qualified investors" within the meaning of Article 2(1)(e) of the Prospectus Directive (Directive 2003/71/EC) ("Qualified Investors") and (ii) persons in the United Kingdom: (a)
who have professional experience in matters relating to investments falling within Article 19(5) of the Financial Services and Markets Act 2000 (Financial Promotion) Order 2005, as amended (the "Order"); (b) who are high net worth persons or entities falling within Article 49(2)(a) to (d) of the Order or (c) to
whom it may otherwise be lawfully distributed (all such persons together being referred to as "Relevant Persons"). Any person who is not both a Qualified Investor and a Relevant Person should not act or rely on the information contained in this document. If you are in any doubt as to the matters contained in this
document (including whether you fall within the definitions of Qualified Investor or Relevant Person), you should consult an authorised person specialising in advising on investments of the kind contained in this document. Any investment or investment activity to which this document relates is available only to
Qualified Investors and Relevant Persons.

This document does not constitute or form part of an offer or invitation to issue or sell, or the solicitation of an offer to subscribe or purchase, any securities to any person in any jurisdiction to whom or in which such offer or solicitation is unlawful. This document and its contents are confidential and are being
supplied to you for your own information and may not be distributed, transmitted, published, reproduced or otherwise made available to any other person, in whole or in part, directly or indirectly, for any purposes whatsoever. In particular, this document should not be distributed, transmitted, published, reproduced
or otherwise made available, directly or indirectly, in, into or from Canada, Australia, Japan, New Zealand, the Republic of South Africa or the United States, its territories or possessions or in any other jurisdiction outside of the United Kingdom where such distribution or availability may lead to a breach of any law
or regulatory requirements. The distribution of this document in other jurisdictions may be restricted by law, and persons into whose possession this document come should inform themselves about, and observe, any such restrictions. Any failure to comply with these restrictions may constitute a violation of the
laws of the relevant jurisdiction. The securities of the Company have not been, and will not be, registered under the United States Securities Act of 1933, as amended (the "Securities Act"), or under the applicable securities law or with any securities regulatory authority of any state or jurisdiction of the United
States or under the securities laws of Australia, Canada, Japan, New Zealand, the Republic of South Africa or any state, province or territory thereof or any other jurisdiction outside the United Kingdom and may not be taken up, offered, sold, resold, pledged, transferred, delivered or distributed, directly or
indirectly, through CREST or otherwise, within, into or from Canada, Australia, Japan, New Zealand, the Republic of South Africa or the United States, or to, or for the account or benefit of, any person with a registered address in, or who is a resident or ordinary resident in, or a citizen of such jurisdictions or to any
person in any country or territory where to do so would or might contravene applicable securities laws or regulations except pursuant to an applicable exemption. Any securities of the Company will only be offered and sold outside of the United States in "offshore transactions" within the meaning of and in reliance
on the safe harbour from the registration requirements under the Securities Act provided by Regulation S promulgated thereunder. The securities of the Company have not been approved or disapproved by the US Securities and Exchange Commission, any state securities commission or other regulatory authority in
the United States, nor have any of the foregoing authorities passed upon or endorsed the merits of the Capital Raising or the accuracy or adequacy of this document. Any representation to the contrary is a criminal offence in the United States.

The information contained in this document is provided as at the date of its publication and is subject to updating, completion, revision, amendment and further verification and does not purport to contain all information that may be required to evaluate the Company and/or the Capital Raising. This document
contains statements that are, or may be deemed to be, "forward-looking statements". These forward-looking statements may involve substantial risks and uncertainties and actual results and developments may differ materially from those expressed or implied by these statements by a variety of factors. Forward-
looking statements are sometimes identified by the use of forward-looking terminology such as "believe", "expects", "may", "will", "could", "should", "shall", "risk", "intends", "estimates", "aims", "plans", "predicts", "continues", "assumes", "positioned" or "anticipates" or the negative thereof, other variations
thereon or comparable terminology. These forward-looking statements speak only as at the date of this document. In addition, all projections, valuations and statistical analyses provided in this document may be based on subjective assessments and assumptions and may use among alternative methodologies that
produce different results and should not be relied upon as an accurate prediction of future performance.

Except as required by applicable law or regulation, none of the Company or Arden Partners plc ("Arden") or any of their respective directors, officers, partners, employees, agents, affiliates, representatives or advisers undertakes or agrees any obligation to update or revise any forward-looking or other statements
or information in this document, whether as a result of new information, future developments or otherwise and none of the Company or Arden or any of their respective directors, officers, partners, employees, agents, affiliates, representatives or advisers or any other party undertakes or agrees or is under any duty to
update this document or to correct any inaccuracies in, or omissions from, any such information which may become apparent or to provide you with any additional information. No statement in this document is intended as a profit forecast or profit estimate (unless otherwise stated). To the fullest extent permitted
by applicable law or regulation, no undertaking, representation or warranty or other assurance, express or implied, is made or given by or on behalf of the Company or Arden or any of their respective parent or subsidiary undertakings or the subsidiary undertakings of any such parent undertakings or any of their
respective directors, officers, partners, employees, agents, affiliates, representatives or advisers, or any other person, as to the accuracy, sufficiency, completeness or fairness of the information, opinions or beliefs contained in this document. This document has not been independently verified by Arden. Save in the
case of fraud, no responsibility or liability is accepted by any person for any errors, omissions or inaccuracies in such information or opinions or for any loss, cost or damage suffered or incurred, howsoever arising, directly or indirectly, from any use of, as a result of the reliance on, or otherwise in connection with,
this document. In addition, no duty of care or otherwise is owed by any such person to recipients of this document or any other person in relation to the Presentation.

This document and its contents are confidential and you and your directors, officers, partners, employees, agents and affiliates shall treat and safeguard as strictly private and confidential all information contained in this document and any oral information made available at the Presentation. You shall not use this
document or the information contained herein in any manner detrimental to the Company. This document contains inside information. By accepting this document and by attending the Presentation you agree not to use all or any of the information contained herein (except to the extent it has lawfully been made
public) to deal, advise or otherwise require or encourage another person to deal in the securities of the Company or engage in any other behaviour which amounts to the criminal offence of insider dealing under the Criminal Justice Act 1993 or the civil offence of insider dealing under the Market Abuse Regulation
(2014/596/EU).

Arden, which is authorised and regulated in the United Kingdom by the Financial Conduct Authority, is acting exclusively for the Company and is not acting on behalf of any recipient or reader of this document and will not be responsible to any such person, other than the Company, for providing the protections
afforded to its clients or for advising any such person in connection with the Capital Raising or any other matter referred to in this document. Any such person is recommended to seek their own independent legal and investment advice. Neither the receipt of this document, nor any information contained therein or
supplied with this document or subsequently communicated to any person in connection with this document either constitutes, or is to be taken as constituting, the giving of investment advice by Arden to any person.

By attending the Presentation and/or by receiving this document (whether in hard copy form or electronically), you irrevocably represent, warrant and undertake to the Company and Arden that: (i) you are a Relevant Person and a Qualified Investor; and (ii) you have read and agree to comply with, and be bound by,
the contents of this notice.
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Executive summary

• Current streaming services do not address the majority of music 
consumers

• We believe that this mass market is expected to be addressed by a 
range of companies for whom music is an adjunct to their main 
business and who are threatened by current players

• We believe these companies need a supplier with access to an 
extensive music industry catalogue and a technology platform to 
deliver it anywhere in the world in licensed form to any device
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What 7digital does

Cloud based 
platform

>60m tracks

100k labels

Music license 
expertise

End to end 
solutions

Public API

65 services

120m monthly streams

1bn API monthly calls 

60  countries
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Business model – Licensing technology and content

One Off Revenue (‘Set up fees’)

o Access to platform

o Music licensing consultancy

o Bespoke technical development

o Charged up front
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Monthly Recurring Revenue

o Support & Maintenance

o New release ingestion

o Reporting to labels

o Bandwidth costs

o Billed monthly in advance

The “Platform as a service” (PaaS) model



Transformational deal with Mediamarkt-Saturn
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Services via 24-7 acquisition

o £6m annual revenues

o £530k revenue in June

o Potential incremental  revenues
§ Weltbild
§ TDC

Create new international 
music platform

o 5 new types of service

o Pan-European platform
§ 15 territories

o Creates product that could be 
offered to other retail clients

§ Dixons
§ Walmart

Additional work

o Juke DE closed in current form

o Bring DE and CH back onto core 
international platform 
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Note: Revenue Exit Rate = monthly recurring revenue at period end x 12

£’
00

0

Revenue Exit Rate at Half Year and Full Year

Contracted revenues 
from MMS and 24-7 
acquisition



The music industry returns to growth

Streaming is powering a return to 
growth in the music industry

o Worldwide music market rising again 
after 15 years of decline

o Streaming is expected to drive the 
majority of this growth with CAGR of 
37% (2015-2020)

o By 2020 streaming is expected to be 
worth $11bn
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The changing value chain
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Share of music subscription revenues 

Source: Midia Research, Nov 2017

This streaming market is currently 
dominated by a handful of companies 

o The switch to streaming has brought with it a 
concentration of revenues whereas music used 
to be primarily sold by thousands of retailers 

o Music Labels’ marketing models are changing to 
reflect this fact thereby further weakening the 
power of traditional retail and radio
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Radio continues to represent the 
majority of consumers’ music listening

o Until now radio share of listening has 
been largely unaffected by the 
emergence of streaming

o The majority of growth from streaming 
has come at the expense of buying music 
either physically or digitally

o This is beginning to change as 
consumers’ homes and cars become 
increasingly connected

Music enthusiasts 

Mass Market

Source: AudienceNet Jun/Jul 2017
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Share of music listening by leading brand (UK) 

You
Tube

9%

Source: AudienceNet Jun/Jul 2017, RAJAR Q3-
17 

BBC Radio 2

BBC Radio 1

Other BBC

Commercial Radio

52%

Spotify

Apple

Amazon

Others

15%

CD, Vinyl, 
Downloads

24%

BBC Radio 2
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Share of music listening by device (UK) 

Source: AudienceNet Jun/Jul 2017

37% 17% 10% 14%

In-car radio receiver 

In-home or portable radio receiver
In-home

CD

In-car 
CD

Other 
e.g. TV, 

iPod

Desktop, 
Laptop, 

Netbook, 
Tablet Mobile phone

In-car phone audio 
connection

22%

Not Connected Connected



Devices are changing 
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Voice User Interface + AI + Connectivity 
= New Paradigm

o Amazon has re-defined the speaker 
category with Echo selling over 20m 
devices to date

o All Amazon Prime’s 90m+ US customers 
have access to music

o The average Prime customer spends 
nearly $1,300 per year with Amazon 
versus $700 for non-Prime customers

Play the new 
Adele song

“
Play me 

some Jazz

“ Turn on the 
heating

“ Who has the 
best deal for an 

iPhone X?

“



Sectors directly impacted by this change

o Currently robust 
listening

o Spotify / Apple / 
Amazon threat

o Use curation skills and 
loyal audience to 
compete

Broadcast RadioTelco / MobileConnected DevicesRetail

o “Dumb” hardware no 
longer competitive

o Cars, home devices 
and even airplanes 
become connected.

o Opportunities to 
“own” listening

o Software and services 
are the new model

o Original marketing 
model of bundling 
existing services 
discredited

o Need to create 
customer loyalty

o Value placed on 
reducing churn

o The “Trojan horse” of 
Echo and similar 
devices

o Bricks and Mortar 
customer contact 
gives advantage

o Use CRM and POS 
opportunities to 
create new services 
and loyalties

$22tn industry $883bn industry $1tn industry $38bn industry

Source: OFCOM CMR, Dec 2016Source: GSMA Mobile Economy, 2017Source: Futuresource, Nov 2017 Source: eMarketer, Jul 2017
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7digital existing customer base

Broadcast RadioTelco/MobileConnected DevicesRetail
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Funds to be raised
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o Aiming to raise up to £8m via placing, direct subscription and open offer

o Largest shareholder,  MMS has confirmed that they will participate

o Board will also participate

o Aiming to close and announce on Friday 1st December

o General Meeting Monday 18th December

o Funds to be delivered Wednesday 20th December



Use of funds

Operational 

o Sales team hires to deal with demand pull

o Handling on-boarding of multiple large clients 

o Continued strengthening of tech team
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Growth 

o Restructuring costs

o Capitalising on the growth opportunity

o Strengthening balance sheet



Summary

o New, often voice controlled, streaming devices are fundamentally changing the market 
and the implications of this change are in their infancy

o For a wide range of manufacturers, retailers, media and telecoms businesses this 
presents a substantial threat and an opportunity

o Following the deal with MMS, we believe that 7digital is the only business to business 
supplier able to provide music label coverage which is competitive to the major 
consumer services

o The MMS deal is expected to lead to a contribution in excess of £6m to the company’s 
revenues and we are now in a position to replicate this deal with a range of global 
businesses
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Appendix A1 – Profit and Loss 
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Unaudited Audited Audited
H1 2017 FY 2016 FY 2015

£'000 £'000 £'000 
Revenue 5,937 11,899 10,392 
Cost of Sales (1,702) (3,451) (3,308)

Gross Profit 4,235 8,448 7,084 
Gross Margin 71% 71% 68% 
EBITDA (1,686) (3,704) (2,103)
Adjusted operating Loss (2,333) (4,860) (2,862)
Exceptionals (626) (464) (128) 
Share based payments (15) 4 (137)
Reported operating loss (2,974) (5,320) (3,127)
Net interest -  (13) 11 
Tax (1) (12) (3) 
Other exceptionals -  -  (4,767)

Loss Before Tax (norm) (2,334) (4,885) (7,621) 
Loss Before Tax (Reported) (2,975) (5,345) (7,886) 



Appendix A2 – Balance Sheet 

20

Unaudited Audited Audited
H1 2017 FY 2016 FY 2015

£'000 £'000 £'000 
Fixed Assets
Intangibles 3,192 2,303 416 
Tangibles 529 475 704 
Current Assets
Stocks 224 142 54 
Debtors 7,016 3,575 4,502 
Cash or cash equivalents 910 838 1,656 
Other 43 35 7 
Current Liabilities
Creditors (10,391) (6,731) (3,804) 
Other (423) (462) (170) 
Long term liabilities
Long term borrowings (1,367) (1,519) -  
Other long term liabilities (227) (227) -  
Net assets (494) (1,571) 3,365 
Shareholders equity (494) (1,571) 3,365 



Appendix A3 – Cashflow
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Unaudited Audited Audited
H1 2017 FY 2016 FY 2015

£'000 £'000 £'000 
Operating cashflow before WC and tax (1,686) (3,704) (2,103)
Working capital (163) 4,089 (2,435) 
Exceptional and other (444) (1,061) (274)
Share based 15 172 137 
Net Operating cashflow (2,278) (504) (4,675) 
Capex (135) (448) (848) 
Acquisition/Disposal (33) 109 1,828 
Repayment of loans (152) -  -  
Proceeds from issue of share capital 2,867 -  -  
Tax 1 12 3 
Net interest 13 (11) 
Net cashflow 270 (818) (3,703) 
Opening cash 838 1,656 5,312 
Forex (198) 47 
Closing cash 910 838 1,656 



Appendix B - Biographies
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Simon Cole brings 30 years of executive leadership

to 7digital, 17 of which have been as the CEO of the

public company. In 1989, Simon founded The Unique

Broadcasting Company which became the market

leader in both the production of network radio

programmes for commercial radio throughout the

UK and BBC Radio. In 2000, Unique floated on the

London Stock Exchange as ‘UBC Media Group plc’. In

2014, UBC Media Group plc merged with 7digital

Group Inc. to form 7digital Group plc.

Pete Downton joined 7digital in June 2014 and brings

over 15 years of operational and digital music

experience. Prior to 7digital, Pete has held key

leadership roles at Warner Music Group, Imagination

Technologies and PURE digital radio.

Pete now serves as the Deputy CEO of 7digital and

works closely with the Chief Commercial Officer on

licensing sales and strategy.

Matt Honey, a chartered accountant, originally

worked with Simon Cole from 1992 to 2008. In 2000

he managed the original public listing of what is now

7digital Group plc. He then became Managing

Director of Unique Interactive, a new division

focusing on technology and digital radio. Matt led

Unique Interactive for 8 years before leaving the

group and getting involved with a number of other

businesses across a broad range of industries. In

March 2016, Matt returned to the group and now

serves as Chief Financial Officer.




